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During her career in government, Darlene 
Yarbrough always longed to be a real estate 
agent. Her father was a builder so she grew 
up learning about building. She took classes 
in real estate at Southern Methodist Univer-
sity and in 1983 took the leap and earned 
her real estate license. She started work 
in commercial leasing in Dallas, before 
moving on to residential real estate sales. 

After moving to Crestone, Colorado, she 
launched Darlene Yarbrough Real Estate in 
1995. Despite the small size of Crestone, 
which has a population of 140 in the town 
and 1500 in the surrounding area, Darlene 
does high volume business. Located in the 
San Luis Valley at the foot of the majestic 
Sangre de Cristo Mountains, the Crestone 
area is home to many retreat centers, second 
home getaways and also a vibrant, full-time 
community.

The majority of Darlene’s business comes 
from repeat and past clients eager to spread 
the word about the wonderful service she 
provides. As a broker in a small town, Darlene 
often works with buyers and sellers on the same 
transaction. What keeps her clients coming 
back? “Service combined with knowledge,” 
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“I build strong 
relationships with my 
customers. It comes 
down to trust in the 
end. They know the 
work will be done 
correctly and in a 
human way. I have 
such a connection 
with my clients.” 
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she says. Darlene has deep tech-
nical expertise and understands 
the rules and regulations of the 
state and area. She can handle very 
complicated projects. Throughout 
the area, she’s sold retreat centers, 
commercial buildings, complex 
short sales and a myriad of resi-
dential and land properties. She 
has excellent relationships with 
her customers who rave about her 
honesty, dedication and loyalty. “I build strong 
relationships with my customers. I think it 
comes down to trust in the end,” she says. 

“They know the work will be done correctly 
and in a human way. I have such a connection 
with my clients.” 
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Darlene is incredibly detail-oriented and believes 
in the importance of communication and 

documentation throughout the transaction. 

Darlene is incredibly detail-oriented and 
believes in the importance of communi-
cation and documentation throughout the 
transaction. After a transaction is completed, 
Darlene stays available to her clients and 
will always go the extra mile to support her 
clients with questions or concerns they may 
have. On the occasion that a transaction 
doesn’t go through to completion, Darlene 

still provides needed support. “I don’t put 
myself first. I put my clients first,” she says.

To market listings, Darlene uses MLS and 
all the major real estate websites. She has 
high quality photographs taken of every 
listing which she markets on social media, 
her website and among her large sphere of 
influence throughout Colorado. The result 
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 “My mission statement is:  
‘Helping people move forward with their lives.’  

I’ve always felt like that’s what I’m doing.”

of her marketing expertise is quick sales at 
high prices.

When asked what she loves most about her 
job, Darlene’s answer is simple: “People,” 
she says. “My mission statement is: 
‘Helping people move forward with their 
lives.’ I’ve always felt like that’s what I’m 
doing.” She also enjoys helping to keep the 

economy of her community strong and she 
delights in the unique and diverse clients she 
serves. To further give back to her commu-
nity, Darlene contributes to Pet Partners, 
a local organization that shelters animals; 
to the annual artist studio tour; and to the 
local Crestone Music festival, which raised 
money for Valley school cultural programs. 
She has also donated funds to help the Town 
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of Crestone obtain grants for street paving. 
In her cherished free time, Darlene practices 
yoga and visits nearby hot springs. For the 

future, Darlene plans to closely mentor other 
up-and-coming real estate agents in the area. 
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To find out more about  
DARLENE YARBROUGH,  
email darlene@yarbroughrealestate.com  
call (719) 256 - 4198, or visit 
www.yarbroughrealestate.com
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